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175 project-managed assignments - including 63 datacenters in 2007
Coromatic carried out more than 175 projects in 2007. 63 of them were whole data-
centers, which gives a delivery rate of more than one datacenter per week. Coromatic
is the company that builds most datacenters in Sweden.

New customers - new trust Turnover increased from 19om SEK in 2006 to no less
than 340m SEK in 2007. During the year, many of Coromatic’s customers showed
renewed trust by signing new deals. At the same time, Coromatic added a large
number of new customers to the list, including Saab Aerosystems, UNT, Volkswagen
and VMware.

Beyond Swedish borders Coromatic stepped out into the world during 2007.
European customers searched beyond national borders and found the experience they

need in Coromatic. One example is the datacenter that Coromatic delivered to Parex

Bank in Riga. Parex is one of Latvia’s largest banks.

The largest datacenter in Coromatic’s history Coromatic delivered a “twin
centre”, consisting of 3000 square meters of datacenter floor space, to one of the most
prominent companies in Sweden. Up to 8o people were involved in the construction,
which was completed in November 2007.

Successful servicing Coromatic’s service technicians are reliable, knowledgeable
and highly appreciated. This was verified by the fact that our servicing contract orders
grew by 32 per cent between 2006 and 2007.

Business Continuity — hot but secret Coromatic’s expertise within continuity
planning was in demand from several Swedish listed companies during the year.
Strong demand for the BCC Check and Weak Link Analysis services was accompanied
by in-depth collaboration where Coromatic, in a number of cases, acted as mentor
for customers in development and disaster recovery projects. As confidentiality and
privacy are just as important as continuity work, the customers in question cannot
be mentioned by name.

Home or away? Fast-growing Co-Location Coromatic’s sales of Co-Location
solutions, cost-effective leasing of dedicated datacenters or parts of datacenters
boosted during the year and showed more than 400 per cent growth, compared to
the previous year.

Coromatic establishes the competition Green Datacenter of the Year
Coromatic about the competition: “We design datacenters with Green Fingers. But,
we are not the ones who should get credit for it. Our customers should. They are the
ones who take responsibility and make decisions. We simply make it possible. With
the newly established award Green Datacenter of the Year, Coromatic wants to high-
light one customer who, during 2008, in a prominent and innovative way, has exhibit-
ed good practice in the area, and has worked actively with creating a green datacenter.”

Senior meteorologist Par Holmgren principal

speaker at Coromatic’s seminar Hot Topics -

Green Solutions. Pir Holmgren spoke on climate,
an urgent issue. He concluded Coromatic’s annual

seminar, attended by 140 people, with the following
words: The climate issue is not just an environmental issue.
It is @ matter of fairness between rich people and poor people,

as well as about fairness between different generations. The

worst scenario need not become reality, we decide that for
ourselves. All players in society are affected. But it’s not just

about problems, within the I'T-sector it is possible to find

solutions and new ways forward.
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